
The Life Cycle of a Listing 

Phase 1 - Prepare for Market 

This takes anywhere from 1 week to a month, depending on the amount of work and the 
timeframe of the sellers. Generally, a home can be market ready in a week, from the time that 
the listing documents are signed to the time that the furniture is staged, professional photos 
are taken, market materials are prepared and open houses scheduled. 


Phase 2 - Listing Live on the Market 

This can be anywhere from a day to a year. The standard listing agreement is between 6-12 
months. A well priced and market ready home can go under contract the day it hits the market. 
This depends a lot on the location and price point of the property. Another important factor is 
the inventory and the number of Buyers. If there are a lot of houses on the market in the same 
price point, there is a high “absorption rate” and it could take a long time for new inventory to 
be absorbed by the market. Conversely, if there is low inventory and a lot of hungry Buyers, the 
house will sell quickly and for top dollar. The “Average Days on Market” in a market evaluation 
will set a good benchmark. 


Phase 3 - Contract to Close 

Generally, a contract period will last anywhere from 30 to 90 days. A standard closing will be 
45-60 days. During that time, Buyers secure their financing and inspections are done on the 
home as part of the Buyers “due diligence.” In cash situations, closings can be shorter, 
depending on the inspections. Sometimes, it can take 2 weeks to schedule a good home 
inspector during busy season.  


Phase 4 - Optional 

In some instances, there is an overlap where the Seller or the Buyer becomes a tenant in the 
home for awhile. The Seller may vacate and allow the Buyer to rent the home prior to closing; 
or the Buyer may allow the Seller to stay in the home and rent it for a definite period of time 
post-closing. This can last for as long as the agreement allows, generally no more than a 
couple of months. NOTE: not all attorneys or insurance agents advocate for this agreement, 
due to the liability the homeowner assumes in these cases. 
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