
First Steps - Home Selling

• Let me explain a little bit about the first steps:  

◦ The very beginning of the selling process is mainly exploratory. We 
will meet to see if we are a good fit to work together, and we will 
assess your situation. Your input is essential.  

◦ Communication is going to be the most important part. The more 
you tell me, the better I understand your plans. 


• The listing process is the bulk of the work on your part. 


◦ The home may need to be updated and some repairs made.

◦ Getting the home ready requires landscaping and preparing for the 

photo shoot and for showings.

◦ Several forms will need to be filled out to compile information for 

the listing and for buyers agents.

◦ I will be requesting information from you regarding:


◦ Details about the property, the HOA/Condo Association if 
applicable and membership details.


◦ Details about the home and its systems: age of roof, Air 
Conditioner, appliances, etc.


• I will also be sending you informational emails regarding the selling 
process, so be on the lookout for those.  

◦ It may seem like I am sending you a lot of information. You don’t 
have to read all of it. Most of the documentation is for your 
reference. Feel free to read as much or as little of it as you like. 


◦ The documents will also be located in your packet or on the Seller 
FYI Documents website I will send you


◦ I will let you know exactly what you need to pay attention to, and 
when. Instructions will be clearly indicated. 

• Once we list the property, we will be in communication regarding setting 
up showings and property value.


• Once we are under contract, the Transaction Coordinator will handle 
paperwork, communications, deadlines, etc.
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