
Showings: What to Expect

1. A sense of urgency — 
• In Real Estate, there are no real emergencies. The closest we get is when a buyer wants to 

see a house in hot market. 
• Buyers get very excited and may move on the first house they see. Let’s be that house! 

We are in a “Seller’s Market” which means that there are more buyers than homes, so 
Buyers are prepared to move quickly, and they are often looking at lots of houses at the 
same time.

• So, when a Buyer wants to schedule a showing, it’s go time. We should make our best 
effort to accommodate a showing as soon as possible.

• I will make myself available ASAP to ensure that we are able to schedule the showing.

2. Hurry Up and Wait — 
• Ironically, even in a hot market, sometimes we have to wait to see a property, for several 

reasons:
A. Sellers may still live in the home and need to vacate or prepare the property. If they 

have dogs, kids and/or work schedules, this can pose a challenge.
B. Buyers will want all parties to be able to see the home, so coordinating multiple work 

schedules and availably is a major factor.
C. A showing requires the cooperation of all parties agreeing to the time. Sometimes, 

this is more challenging than others, depending on the schedules of all available 
parties: Sellers, Buyers, Listing (Seller’s) Agent and Selling (Buyer’s) Agent.

• If the showing request CANNOT be accommodated, it always helps to provide a range 
of availability when re-scheduling a showing. This can facilitate allowing everyone to 
coordinate their schedules.

3. Showing tips — 
• Sellers need to be ABSENT from the house during showings! Buyers cannot see the 

house as theirs if the current owners are there.
• It is important that the house is “show-ready,” meaning that clutter is picked up, 

bathrooms and kitchen are cleaned, and the front exterior of the home is appealing.
• Odors need to be removed; even “good” smells can overpower and turn off some Buyers.
• The LISTING BOOK I deliver to the house before the listing is live will have a sheet in 

it called “SHOWING PREP,” which will outline the steps to prepare the house for the 
showing.

Heather E. Towe 561.806.8550 heathertowe.com

http://heathertowe.com

